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With 38 years and counting as one of
Miami Beach’s most revered and
recognized REALTORS®, suffice to
say that Esther Percal, SVP of EWM
REALTORS® International has had
plenty of experience in being the
type of agent her clients return to
again and again.

“It comes down to hard work and
good work.  At the end of the day,
we are in a service business whether
we want to admit it or not.
Regardless of whether a client is
buying a $100K apartment or a $30
Million home, that money means
the world to them, and you must be
there for them, no matter what. You
don’t get to say ‘Sorry, I have a
birthday party and I can’t help you
right now.’ These are busy people,
and when you choose to become a
REALTOR® you choose to put your
clients’ needs first,” she says.

A second reason for Esther’s
success and longevity in an industry
that can be viewed as fickle, is seen

through the fact that she is devoted
to “being very honest, and very
transparent,” she says. By way of
example, Esther explains, “I had a
client years ago who bought a home
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for $350K. It was worth $200K. I
told him at the time that the home
was way overpriced and he would
be greatly overpaying. I did not try
to fool him, and that’s what

mattered. Today the home is worth
more than $3 million, and he has
repeatedly told me that my honesty
in that transaction is the reason he is
a still a client.”
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Yet another must-have professional
strength that has helped Esther to
create a sustainable and extra -
ordinarily successful business can be
boiled down to the fact that she has
unparalleled market knowledge.
“I’ve been in Miami Beach since the
1960’s. I have watched it struggle to
grow up. I know the history and the
architecture. There is no fooling me. I
know these homes. Some of them

I’ve sold 3 times,” she says. “So I tell
it to my clients straight,” she adds. 

With Esther’s proven track record of
success, and forthcoming manner, it
is no surprise that the majority of her
business stems from repeat clients
and their referrals. She clearly
cherishes these relationships saying,
“The trust and the respect are already
in place so my clients often say

“I’ve been successful for clients     
I’ve always worked hard to treat ev    
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things like ‘Spare me the details of
your marketing plan. I know how
hard you’ll work’.” 

Obviously, Esther has always
worked very hard and continues to
so today, in both real estate and in
terms of giving back to others.
Though she worked for many years
as a solo agent, “It’s time for me to
give back and teach the new

generation of agents,” she says. As
such she is growing her team, with
whom she’s sharing her four decades
of expertise.  

She’s also spending more time
volunteering and supporting various
charities that are close to her heart.
In addition to serving on the Board
of Access Now, Esther donates time
and/or money to organizations

    s and therefore myself because 
      veryone honorably and respectfully.”
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For more information about Esther, visit
www.estherpercal.com, call 305-674-4022 

or email esther@esterhpercal.com

which are Holocaust related, or
organizations such as the Best
Buddies Challenge. She is also a
supporter of the arts in Miami Beach,
preferring to support the local,
smaller organizations in the area.

As far as the future is concerned,
Esther has no plans to change a

thing about the way that she’s
served others in their real estate
needs, because what she has done
for the past 35+ years has worked so
well. “I’ve been successful for clients
and therefore myself because I’ve
always worked hard to treat
everyone honorably and respectfully,”
she says.


