
Commanding a prime 
position in the heart of  
Miami Beach’s vibrant 
Lincoln Road area, this 
ultra-chic residence fea-
tures loft-style living in 
an open-concept layout. 
The Montclair, at 1700 
Meridian Ave., is a bou-
tique enclave of  41 con-
dominium homes close 
to the beach, museums, 
performing arts centers 
and the Miami Beach 
Convention Center. Of-
fered at $999,000, Unit 
306 achieves an inviting 
mix of  artful charm and 
modern luxury.

With more than 
2,000 square feet spread 
throughout a thoughtful-
ly configured floor plan, 
the two-bedroom, two-
and-one-half-bath resi-
dence is the largest in the 
building. Given its flexible 
layout, the unit can easily 
be converted into a three 
bedroom. Every detail 
adds to the uniquely 
sophisticated feel of  the 
home. Concrete ceilings 
and sleek white porcelain 

floors underscore the 
sense of  space and height. 
Floor-to-ceiling slid-
ing glass doors not only 
invite abundant sunlight 
in, creating a bright and 
airy ambiance, but also 
open the home to its 
picturesque surroundings. 
While two generously 
scaled living room areas 
are ideal for relaxing and 
entertaining in style, the 
modern kitchen is excep-
tionally well appointed 
with stainless steel appli-
ances and natural stone 
countertops. A large 
private balcony over-
looks the lush tropical 
greenery of  South Beach 
and extends the home’s 
square footage. Effectively 
complementing the many 
superb design features of  

the residence, its conve-
niences are abundant as 
well. There is a washer 
and dryer in the unit, 
all windows and doors 
are impact, there are two 
private entrances and the 
residence comes with one 
assigned parking space.

The Montclair is an 
amenity-rich building 
designed by world-
renowned architect Chad 
Oppenheim. Residents 
and their guests can enjoy 
a private pool area just 
outside Unit 306, and 
the development is pet-
friendly.

For more information, 
contact Jason Zarco at 
305-975-4061 or Esther 
Percal at 305-674-4022. 
You may also visit  
www.JasonZarco.com.

Ultra-chic condominium presents loft-style luxury

Top: With more than 2,000 
square feet, the two-bedroom, 

two and one half-bath 
residence is the largest in the 

building. Right:  Concrete ceil-
ings and sleek white porcelain 
floors underscore the sense of 

space and height.
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What is a walk-through, and 
why should a home buyer do 
one?

It’s exactly what it sounds 
like: A buyer-about-to-become-
home-owner walks through 
the property to take a last look 
at the house or condominium 
before closing. It is not an 
inspection, which should have 
been done earlier. The goal is 
to see that all the issues that 
were discovered during the 
inspection have been taken care 
of, and that no new ones have 
occurred.

A NECESSITY
“A walk-through is an abso-

lute necessity,” said Jason Zarco, 
a Realtor with the Esther Percal 
Team at EWM Realty Interna-
tional in Miami Beach.  “A lot 
of  things can happen between 
the inspection and the closing.”

“The walk-through gives the 
buyer an opportunity to make 
sure the home is in the same 
condition it was before, and 
that there was no significant 
damage while the seller was 
moving out,” said Danny Hertz-
berg, a real estate agent with 
The Jills at Coldwell Banker 
Residential Real Estate.

What can happen? Well, 
Zarco once saw a ceiling that 
had collapsed after the inspec-
tion. “The most important 
things to look for that can hap-
pen between the inspection and 
the closing are mold and water 
intrusion,” he said. “There 
can also be smaller things, like 
electrical issues or holes in the 
drywall.”

EVERY ROOM
“The buyer should walk 

through every room,” said Jason 
Kapit of  the Jason Kapit Group 
of  EWM Realty International. 
“You want to make sure that 
the home is in the same con-
dition it was when the seller 
entered the contract. You can’t 
sell the house on Tuesday and 
throw a wild party on Friday. If  
it’s new construction, make sure 
everything on the punch list is 
done.” 

“It’s important to docu-
ment things during the walk-
through,” Zarco said. “It’s easy 
these days to take photos or 
video. You can match them 
with photos taken during the 
inspection. There may need to 
be an addendum to the contract 

saying the seller must fix the 
things. If  it isn’t done, the buyer 
could pull out of  the contract.”

There should not be old fur-
niture, trash or junk left in the 
home that the buyer will need 
to have removed. “Make sure 
everything that belongs to the 
seller is gone,” Kapit said. 

The walk-through is also 
an opportunity to be sure 
everything that is supposed to 
be there is, indeed, still in the 
home. “If  furniture was part 
of  the sale, you want to be sure 
it’s there,” Hertzberg said. “All 
the fixtures and appliances are 
supposed to stay.”

MOVE-OUT
Things do sometimes happen 

during the move-out process. 
Movers may scuff the floor, 
knock a hole in a wall or chip 
the paint, all things to note dur-
ing the walk-through.  The seller 
is also responsible for seeing 
that the home is clean. “A home 
that has been lived in for a while 
and then moved out of  is often 
pretty dirty,” Hertzberg said. 
“Hire a cleaning service or clean 
it up yourself.” 

The buyer, on the other hand, 
should be realistic. “Remember 
that when you saw the house be-
fore, there was furniture in it and 
artwork on the walls,” Kapit said. 
“It will look different without 
them.”

WHEN TO SCHEDULE?
The walk-through is typi-

cally scheduled the day of  the 
closing or the day before the 
closing, Hertzberg said. But 
if  there are issues, the closing 
may be delayed. “I tell sellers to 
schedule their moving date well 
ahead of  the closing,” he said. 
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Walk-through is important when purchasing a home

The walk-through should include the entire property. (Courtesy of Luis Travieso and Danny Hertzberg of The Jills at Coldwell 
Banker Residential Real Estate)

The home should be clean for the walk-through. Any furnishings that were part of the sale should be there. The buyer should remember that when he or she saw the 
home before contract, it had furniture and artwork in it. (Photos courtesy of Luis Travieso and Danny Hertzberg of The Jills at Coldwell Banker Residential Real Estate)

A buyer’s real estate professional will usually accompany him or her on the walk-through. (Courtesy of Jason Kapit and EWM 
Realty International)
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